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Did You Know?
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purchase can hurt
you. Be sure to
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Greetings! 

If Bitcoin, a digital currency that is not tied to a central bank, can continue
to attract investors, it is no wonder that overseas Buyers sees Canadian
properties as a secure investment. And while Bitcoin can be a dangerous
game to play, with no proven record, real estate has an historic proven
record. Our surging economy continues to pump out good quality jobs and
well-employed people demand quality accommodations. That being said,
the Toronto market has out-priced itself for many, so what's a buyer to do?
Go north! In this day of "work at home" offices, it is now reasonable to
move outside the GTA to where there is more affordable housing. And this
has been a trend, we in this FOUR SEASON RESORT we call home, have
been experiencing. While we still maintain a strong Seller's market, and our
prices have increased across the board, we are an attractive option to
those who want more for their money. It's important to speak with a
local REALTOR because there are many exclusive sales that do not get
recorded which your REALTOR may have knowledge of. Check out the
most recent market statistics for the Western Region of Southern Georgian
Bay...

Click Here For March 2018 Market Stats
 

What Your REALTOR Would Like You To Know!

https://visitor.constantcontact.com/do?p=un&m=001qyf_MFnJwY_LbffLinkNPw%3D%3D&ch=&ca=7f67a926-a32a-4e28-9625-99f9a5917993
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbPy8C4vM5xLncxSHwSZ6uzdjrrr_A-OXDgkK2oImT4hjALVrydNihPmxMBUOZmQ3BT3zlVid6cSl6TJ-ezE2cfHFVMQJCPSBAe_IlnEYspEUE7HiBl5LCwLw==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbPKUDjEyaz_fawkIxek9_nhFS2aQkB67BGv9A9jJ7ywVbR8ZB_n4zaiLvE0lJrKRiNAOmq5IEQUNc_5R8-Q77xgrcSvN2o0f3fR0vL8NS3cUrG8L19xg4nlpVTc3flaOfpsSOLNEgXVNY=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbP_UTJ-RlZq6eknMsKXN44UCik4tGJNkZ6pEKolmLcCuhUcxAP6jdZf0qfhFTt0N2tvUW338rBG3KSg0nXFnttK_bU44_n_3bD8dPhT7rB2CfH76wJQXKRH48BKuLP0UALJOOCeeWsYbu4hIdFonKIKUAE1IoNLhJIMIuMc5heBqA=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbP1YBPMuASlE7H8vcl-ecXCVkAbitQxlNqxpbibVPnEEeMrUVVSXayoqd8HNd2McldvjvazE6AFYwKW5ZBUzVu6YVM8BwMTw_qjvZABlykQ58SYkucriG3svwnfKlC2IzOmH-iQn1MEOHew_lCcg5j4w==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbPD1rdW618AyxI2ZDRlGHl2sgd3fHg66vsOYGKxLGz6qA-DCF5cFt_rhz3IRqmzVvErtTQtiRy9jN-oA2Zn4q_nQbhGUkUrAqOh6cthCLWcMyuzBcaQtw6J6iKwt670iTVIgqoEtl7_fQ=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbPFmn9pCp3gRcDUgnEsP728IuABeEiBvhvG8pG_WufmO8EzYJqqrrCmCzpZNu8PIf7MhhdSINl_UYD31OqobkthbHjax0ujyK_fpPkv-Moqov-IBSCrSAC5FP4RfCbXNam&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbP1YBPMuASlE7H8vcl-ecXCVkAbitQxlNqxpbibVPnEEeMrUVVSXayoqd8HNd2McldvjvazE6AFYwKW5ZBUzVu6YVM8BwMTw_qjvZABlykQ58SYkucriG3svwnfKlC2IzOmH-iQn1MEOHew_lCcg5j4w==&c=&ch=
mailto:sherryrioux@rogers.com
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvfxoAuGWbl00FIQME7EyfZMJl8sGGkpq3xCtsrCaFyV3PRCh1uMtCZzhYbom1Ep91uPgTz_fKNZAsm1nnN-P3eB7mab3CXSOJsjhybv67TPQGz8EzBXPvG0tkK8VHBctweKJ2wYnCXSl_PnUOcGQgCYG2KBSKVT8qSaYc6T1uQ1CKJNJrWYnp4FUQQC2zAKyvKOlfupLEoTZmyUH5Bt5Hmcg=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf3IUsg5Bz0igNLH0onmfP8qfh_orQ3Lr4W--lY4v6LyqcgJBmjlZs5KI_fDIKBx7WS5mvKm6UnRDFP7VMIdT1dt2c0XTkI2kp3sK9YqOJFnz1yC-PIJnE4SmMdPPfI83sQlDTpcs2dGWljIg43q8WDFTi_zE4aKt9vm73uIbcpeP81OGk6LujqU=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf03NAKGfedbPXPDzlXeg8p_7w4iutHTK-v7Y7AzmIMkQ-R0xXS-J6g4PACbJb6d7SSYYGUm1kDDvw2H6kuqqub_N72xr6RP8x7_Glkk1XsaKdFDj5rkDVJx2rGwNI_SIMg==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvfzou1so4MsR9QLmosIaHekf6QAP3LlfchfmWPnYf3eqGJQElRjQLFx4Yga4uVtUiU8rHvuvkvvAfYWq7h1v1bOvnRQyDC8RzTMymOrL2utw5qm0GABfQysBcT7jOUS3CZK75F6JZvQIvvWpaDh2FNj8=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf5hdlfnmEwmq_FGMIuBEE4S4lDn9yToXFKo17M9UneO9o0GI_Vip3jl2_WfJJx1FPjuAAF6QUVZ8YoQGG41aqn2UlkxMuBLvM_3HCLSuDTgK-Rpl6U48tbO2ClSHiP4fbw==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvfzou1so4MsR9vXOMwOe6Ax2xz64KyF3pPSUiMyyEwQq-B84okUTCmLWjRttcTWJgLfLElsvyRripN1yAwIf-6f0VoQ9PyLE6H7XnUUHdwEqqO3BpT1DTVU6_9dRlBx2kFg==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf98GEYLauCzNyy0xTsbhwJiZKsFXmOjGQyeMOOmv0ZZrnXDe_VhC_BuQRxIIEe1HNIjp8Okg-dzppqtPULYeesBUtCSEidfLmTfRlA5oclHeecqJ7G-tqGPnjQn2F6d6tAXjkPEqvdu8ioGn27tqG2nnm8KCosTIoW98k-eMGO93W8trgQrTcSbiz8ZaK3Yk_bnk7sqXx463K8MSDiend4-pwHzyXHwDZO5Fz-4nXcE7&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf2U8I7wZR4zoXcRcqsZyyqXsWwXPZl0Bgj2sbjEsUlfgfltW6lQ10YrScQpo4vMHgbhwAgAxZsGgOuMP0R7JRzTcmoJkuTyUbxifU_7ei7c3U9k9raVABK0-oNXNToEdiA==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf98GEYLauCzN_99yWAwSC6Wg5maDTitY1GVPOBUcdJj5KHdBxDuAHKEYQx0WQIjHYNdQRag9FypXVtuwHvAFWI7wgTLq_gxf9sjYVEr6HoqoNT6mkgPib4rfA0Iz4dZZsBcgORMD0jPFgh3QVm_tfTBYRunpB4uJSfpb-b7KVPU-&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf2qgwMn12tCAtWdsgFpBYewASvW80r7otSfxLpuOsElguzkZZqcAfSG7MYEaIblD2RiTJT8bRK29do4t2iERGjE8LwJHteRLnK4PZ6rxPS3hplMPNhv9zdGvYWv7gVYp3goD7PmmUS-5lfChNaBolxe1WEncMokz8kg48F84KDZsDZioUpYnUGeebwaWRlL2HCQBx-Us20nH&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf2qgwMn12tCAkUYyHEKGG1Bb3wlnCKz6-z9Kw7V4hXoYLEIanDEdKlaKRDmhfnb_3u33Pd7XrF1ts51fBAI4mlsWVoZAD8AfKV1S7xd6qM98Bn4tJcJWePbmU4rqX7y5xqHqjven3YR5kc9odE_ouvmmV6DjzsOBL67XKsLYTx-r3A5-2myuTjLiKqhbbzqfRw==&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvfzou1so4MsR9SBpLjLJBoPLEQMXKyLxHWHy7W0wX7ClWS-cjqVsYFipXfCaLviAzryl0DfZ694kPwBXKSb1Wt0iNW3H9_StdujHPsIHIKlEWOrfNxx7vZ4tDSP9PV6NKFi3OZO7EvhUbzVqyzzENc3GZcIZ0BdrrzWSqbkQiOUv6_8_qO1fN7Dl6ChpDtX9cRjUDCc1Jb_bN&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf98GEYLauCzNKvLT5WXoXeaeTaQHiE4btBI7CpkmjYKAnwo_BbxlnY8CM2hyIKEeqzSGmxOrXLMMFXG7tsDc8mBXxcX1K_K2bf479WQPr83MvVqRG1kkun9QWtEVR_3LCLFjYk-EEhuL5QneO4zayjXh5sc6DUE7mk4qUq7x6ts2zZZhJMLGn4k=&c=&ch=
http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvfzou1so4MsR9dP0prQFTopNg3TIYPxUw9qb1u7Z-PQgt8nM8esZpEvpqtBada5U0V9F4VmXm1WgJrBEym_1C2WGtC06fRXHX2lJyea7ksqygutXJ45dR9s6LzWfwOCtQow4PdhdTFQBIDHNjzr9XFmK64yr7o5W3mjpfW-YWZmD6NL13pdHwyAq3daLTyJqfrQ==&c=&ch=


mortgage stress test
rules by clicking on
the photo below

WE HAVE BUYERS...

We need listings and
we HAVE Buyers
looking for the
following property
types:

Luxury
Waterfront
Homes (3
buyers)

Waterfront
Vacant Land (2
buyers)

3 bedroom
waterfront in
Lighthouse (3
buyers)
 
Executive Ski
Rental near
Craigleith (1
tenant)

 

Stay Connected

            

Please connect to
your business pages

Yes, there are some dishonest real estate
salespeople out there, just as there are terrible people
in every profession. These sales reps have hurt the
public financially and broken the public's trust. They
should be fined heavily and banned from real estate.
But there are also many real estate salespeople who
are trustworthy and work hard every day. They
demonstrate their integrity even when it costs them a
paycheque. They will tell you the truth even when it's
something you don't want to hear. That's how important it is to them to be
upfront and honest.

To every one of you who have been hurt by a dishonest sales rep,
we grieve with you and offer our humblest apologies that you've
been through that. It makes us sick too and angry that our
reputations are lumped in with the bad guys.
We work hard to make ourselves available to you...evenings,
weekends, holidays and late at night. That means we give up family
time to make sure you are getting what you need as our valued
buyers/sellers. But there are times we need time away with our
families, so we pay another trusted salesperson to look after you
while we are unavailable. Then we stay in close touch with them to
make sure everything goes well.
Clients who worry about wasting our time are never the ones who
do. Please don't call the listing agent to see their listing because you
don't want to bother us. It puts the listing agent in a conflict of
interest working for their seller, but not knowing they are being
expected to look after our buyer. Call us and we will make sure you
can see the listing as soon as possible.
And the reverse is true. If we are the listing agent, please be honest
when we ask if you are working with a Realtor. We don't want to
interfere with an existing relationship...and we don't want to waste
our time when you are working with someone else.
We value our relationship with you and your family. Buying/selling a
home is often a strangely emotional and intimate experience...we
spend a lot of time with you and usually get to know you well. We
grow to love your kids because we see them so often (and face it,
they are great kids, right?). That's why we treasure your referrals to
family, friends and coworkers...it means you treasure our
relationship too.
We are only human, and there are times when we fail, but we do our
best to do our best for you and your family. If there is a problem,
please talk to us first and give us a chance to solve the problem.
Expectations are a funny thing...it's impossible to meet them if we
don't know what they are. And remember, we have expectations of
you too, so let's be upfront about how to work best together.
Although we can pick out problems with a property just because of
our experience, we aren't roofers, plumbers, electricians or
foundation experts. That's why we ask you to get a home inspection
done. Home inspectors don't pay us to refer you to them...we just
think it's wise to have an independent set of eyes looking at this huge
purchase you are making. And yes, home inspectors miss stuff all
the time, but they do their best too.
Being a Realtor is an expensive business to be in. Unless you are
self-employed, it's often hard to understand the risks we face
financially every day and the expenses we cover just to be in
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We're Here & Ready
to Serve You!

Call today and get
the 

RIOUX BAKER 
REAL ESTATE TEAM

working for you!

 

 

business. Sometimes we go months between pay cheques, then get
several in one month...so we must manage our money well to make
sure we can be responsible financially. We pay for everything
ourselves, from our liability insurance to advertising, car expenses
to staffing, professional dues and fees to continuing education
(which are required to keep our licensing). We must work for a
brokerage, and they get a substantial portion of every dollar we
make. So that great big pay cheque you think we get is a whole lot
smaller than you imagine. Most of us do this job because we love it,
and the people we get to meet and work with.
We do a lot of work we don't get paid for behind the scenes...from
advice given to research done, then miss the paycheque because
the seller sells their home privately using the information we gave
them. Or the buyer we showed a gazillion homes to goes and buys
privately. And yes, we can go after them for commission, but that
doesn't build good customer relationships in the end. We usually
just sigh and move onto the next client.
We value you. You're important to us and we respect how difficult
buying or selling a home can be. Please be patient with us as we
work hard on your behalf!

Reprinted from REM online magazine Nov 21, 2017 with permission from the author,
Laurel Price. Laurel Price is broker of record at Price and Associates Realty in Sarnia,
Ont.

What's Hot In Listings

NEW PRICE in Lighthouse Point
(REVISED)
 
Located on the 2nd floor, this fully
furnished 2 story, 2 bdrm. suite is close to
tennis & pool. Large, open concept living
space with 1042 sq. ft & 2 decks.  Great
investment potential.
Offered at $359,900

Windfall Near Blue
 
Brand new townhome located minutes to
Blue Mountain in Windfall development.
This 2 storey suite boasts 3 bedrooms,
2.5 bath and 1644 sq. ft. There is an
unfinished basement for storage!
Offered at $599,900

Walk to Craigleith Ski Club
 
Drop dead gorgeous executive
home, boasting almost 10,000 sq. ft.
of finished living space.  Unbelievable
mountain views. Too many features to
list. Seller says bring all reasonable
offers! Click on photo for details!
Offered at $3,450,000 
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http://r20.rs6.net/tn.jsp?f=001MMRWtaovuWbG8MaA6gqk4jqAtwyJOydoXtkvVD8CxJzA2IxczUvvf8EJaFP68z5LuEqoXy8C6KPKV5O2BgpU78hhqDnWLApNWuO8g-t_74FvL8vKTutOsHWs1RxwEA6O24IioYTNEIe_k1yB5zaGFIuYW77SLFMjVYHKQTxZX6kp40gdBXV0edOi134Vr5Mfe344QT40zbA=&c=&ch=
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Steal of a Deal With Views
Near Osler Ski Club
 
Fabulous view property! Totally
renovated and shows to perfection. 4
bedrooms, 3 bath and 2247 sq. ft of
living space. Unfinished walk out
basement!
Offered at $699,900

3 Bedroom in Lighthouse Point
 
Immaculate 3 bdrm., 2 bath unit with
1120 sq. ft. on 2nd floor of a 2 storey
building. Galley kitchen with stainless
steel appliances. Bright & sunny corner
location. Proven rental history.
Offered at $479,000

 Historic Snowbridge Executive Home
 
Total luxury with mountain views. This
home shows to perfection! Custom built
with 2 master bedrooms, both featuring
gas fireplaces. Proven rental history!
Enjoy complimentary shuttle to Village.
Offered at $1,795,000

If you are considering buying or selling in the Georgian Triangle, I would like my team to be your
REALTOR of choice. Be sure to Check OUR Website regularly to see the latest in new listings!

Sincerely,
Sherry Rioux, Broker
The Rioux Baker Real Estate Team
Clairwood Real Estate Corporation, Brokerage
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	To every one of you who have been hurt by a dishonest sales rep, we grieve with you and offer our humblest apologies that you've been through that. It makes us sick too and angry that our reputations are lumped in with the bad guys. We work hard to make ourselves available to you...evenings, weekends, holidays and late at night. That means we give up family time to make sure you are getting what you need as our valued buyers/sellers. But there are times we need time away with our families, so we pay another trusted salesperson to look after you while we are unavailable. Then we stay in close touch with them to make sure everything goes well. Clients who worry about wasting our time are never the ones who do. Please don't call the listing agent to see their listing because you don't want to bother us. It puts the listing agent in a conflict of interest working for their seller, but not knowing they are being expected to look after our buyer. Call us and we will make sure you can see the listing as soon as possible. And the reverse is true. If we are the listing agent, please be honest when we ask if you are working with a Realtor. We don't want to interfere with an existing relationship...and we don't want to waste our time when you are working with someone else. We value our relationship with you and your family. Buying/selling a home is often a strangely emotional and intimate experience...we spend a lot of time with you and usually get to know you well. We grow to love your kids because we see them so often (and face it, they are great kids, right?). That's why we treasure your referrals to family, friends and coworkers...it means you treasure our relationship too. We are only human, and there are times when we fail, but we do our best to do our best for you and your family. If there is a problem, please talk to us first and give us a chance to solve the problem. Expectations are a funny thing...it's impossible to meet them if we don't know what they are. And remember, we have expectations of you too, so let's be upfront about how to work best together. Although we can pick out problems with a property just because of our experience, we aren't roofers, plumbers, electricians or foundation experts. That's why we ask you to get a home inspection done. Home inspectors don't pay us to refer you to them...we just think it's wise to have an independent set of eyes looking at this huge purchase you are making. And yes, home inspectors miss stuff all the time, but they do their best too. Being a Realtor is an expensive business to be in. Unless you are self-employed, it's often hard to understand the risks we face financially every day and the expenses we cover just to be in business. Sometimes we go months between pay cheques, then get several in one month...so we must manage our money well to make sure we can be responsible financially. We pay for everything ourselves, from our liability insurance to advertising, car expenses to staffing, professional dues and fees to continuing education (which are required to keep our licensing). We must work for a brokerage, and they get a substantial portion of every dollar we make. So that great big pay cheque you think we get is a whole lot smaller than you imagine. Most of us do this job because we love it, and the people we get to meet and work with. We do a lot of work we don't get paid for behind the scenes...from advice given to research done, then miss the paycheque because the seller sells their home privately using the information we gave them. Or the buyer we showed a gazillion homes to goes and buys privately. And yes, we can go after them for commission, but that doesn't build good customer relationships in the end. We usually just sigh and move onto the next client. We value you. You're important to us and we respect how difficult buying or selling a home can be. Please be patient with us as we work hard on your behalf!  Reprinted from REM online magazine Nov 21, 2017 with permission from the author, Laurel Price. Laurel Price is broker of record at Price and Associates Realty in Sarnia, Ont.



